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PARDON  THE  DELAY! 

\ 

The  November  issue  and  the  December  release  have  been  combined  in  the  hope 
that  some  action  by  the  board  would  have  been  completed  by  the  time  this  issue 
deadlined.  Unfortunately,  pressures  of  the  holidays  and  traveling  schedules  have 
once  again  forced  inaction.  Firm  promises  have  been  received  that  January  will  be 
the  time  for  contact  between  the  acting  board  members. 

LOOKING  BACK  ...  AND  AHEAD 

1968  saw  eight  months  of  coopera- 
tion in  which  members  of  numismatic 
publications  joined  forces  in  com- 
plete unanimity  of  purpose. 

The  first  steps  have  been  taken 
to  forge  a link  which  will  help  all 
of  numismatics.  The  first  in-person 
meeting  of  the  Guild  was  in  August 
at  which  time  a presentation  of  the 
"Clemmy"  award  was  made.  It  produced 
volunteers  to  guide  N.L.G,  and  added 
lustre  to  the  industry  by  the  coop- 
eration between  members  and  an  offer 
by  the  Franklin  Mint  to  help  the  fi- 
nancial problems  of  the  Guild. 

Members  received  their  plastic 
lifetime  cards  and  those  donating  $10 
also  received  a desk  card  holder.  The 
mutual  benefits  expanded  when  many 
members  donated  books,  articles  and 
printed  pieces  for  an  auction  to  aug- 
ment the  Guild  treasury. 

During  the  first  period  of  Guild 
activity,  approximately  20  percent  of 
the  members  received  free  photographs 
or  data  to  help  them  in  their  research. 

The  Guild  received  excellent  coopera- 
tion from  all  members,  many  who  of- 
fered their  assistance  in  Guild  acti- 
vities . 

The  American  Numismatic  Association 
convention  was  the  scene  of  the  N.L.G. 


photographic  contest  under  the  aus- 
pices of  Tom  Becker.  This  may  have 
been  the  first  such  use  of  pictures 
in  a hobby  so  vitally  involved  with 
photography . 

Looking  toward  1969  we  find  much  to 
be  accomplished:  a permanent  constitu- 
tion, the  recognition  of  material  of 
merit  in  coin  publications,  a better 
and  expanded  group  of  services  for 
members  and  fulfilling  membership  de- 
mands by  so  many  who  deserve  entrance 
but  have  been  overlooked. 

The  future  requires  added  member- 
ship involvement  in  producing  this  news- 
letter. Columns  are  very  earnestly  so- 
licited . 

The  year  of  1968  will  be  inscribed 
in  numismatics  as  the  time  of  our  for- 
mation. Let  us  assure  1969  as  being 
recognized  for  its  days  of  consolidation 
. . . and  expansion! 

MAY  THE  GUILD  COUNT  ON  YOU? 

MONSTER  MAROONED! 

Clem  Bailey  has  not  been  able  to 
have  the  70  pound  typewriter  "Clemmy 
Award"  delivered  to  his  home.  It  is 
marooned  in  the  Milwaukee  domicile  of 
a compatriot  who  claims  his  car  tires 
flatten  every  time  he  tries  to  deliver! 
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IN  MEMORIUM  *, 

Just  as  this  news  letter  K 

went  to  press,  the  sad  news  was  S 
received  that  Jim  Kelly,  our  $ 

very  esteemed  member  and  Coin  I 

World  trend  columnist,  had  passed  a 
away.  Details  were  lacking  for  H 

the  information  arrived  via  the  fl 
dealer  teletype  and  little  was  fl 

added  other  than  the  basic  facts.  fl 
Numismatics  has  lost  a great  and  fl 
personable  friend  and  we  who  knew  fl 
him  have  lost  a bright  spot  in  I 

our  contacts.  fl 

The  Guild  offers  its  con-  fl 

dolences  to  his  family,  his  as-  fl 

sociates  and  many  friends.  fl 

WHITMAN  NUMISMATIC  JOURNAL  CEASES 
The  announcement  indicating  the 
end  of  the  fine  numismatic  publication 
caught  the  hobby  by  surprise.  N.L.G. 
members  Dick  Yeoman,  Neil  Shafer,  and 
Holland  Wallace  will  continue  their 
efforts  in  an  expanding  move  into 
coin  books  by  the  Western  Publishing 
Company . 

The  Journal  featured  articles  by 
many  of  the  most  experienced  writers 
in  the  coin  field.  It  also  gave  an 
insight  into  the  future  pricing  of 
the  Redbook. 

Demise  of  this  predominantly  nu- 
mismatic journal  indicates  the  num- 
ber of  advanced  collectors  is  limited 
below  many  optimistic  opinions. 

NUMISMATIC  NEWS  IS  WEEKLY 

Krause  Publications  advanced  the 
publication  of  its  tabloid  newspaper 
to  once-a-week  from  its  every  two 
weeks  format.  Thus  the  hobby  will  now 
see  two  once-a-week  papers  as  Coin 
World  continues  its  circulation  ad- 
vance and  maintains  its  schedule. 

Fred  Greene  has  joined  the  Krause 
organization  as  Advertising  Manager. 

BEHN -MILLER  PRODUCES  YEARBOOK 

Behn-Miller  Publications  have  pro- 
duced their  third  annual  "COIN  COL- 
LECTORS YEARBOOK".  The  1%9  issue  is 
a summation  of  the  previous  year's 
activities  and  a referral  guide  for 
those  who  keep  numismatic  data  in 
their  files.  Behn-M'i  Her,  who  also 
publishes  COINage  Magazine,  have 
entered  the  Western  field  with  a bi- 


monthly publication  known  as  "THE 
WESTERNER" . 

NO  MOVE 

Mathew  J.  van  der  Voort  has  decided 
not  to  move  to  the  U.  S.  He  also  indi- 
cated he  would  not  marry  the  Dutch-Am- 
erican  lady  seen  in  his  company  during 
the  A.N.A.  show. 

Mathew  announces  he  now  has  time  to 
expand  his  numismatic  writings  so  pub- 
lishers and  editors,  take  note.  He  may 
be  contacted  at  Holbeinstraat  41,  Am- 
sterdam 9 i The  Netherlands. 


DONATIONS 

Ray  Manville  has  forwarded  several 
autographed  columns  of  his  from  the  New 
Haven  Register . 


Malter-Westerf ield  have  donated  a copy 
of  "THE  COINAGE  OF  THE  TULUNI  DYNASTY"  to 
our  library. 


Whitman  Publications  have  promised  a 
group  of  autographed  books  for  our  auc- 
tion. Thanks  so  much!  We  will  wait  for 
them  with  open  arms! 

\ 

Joel  Malter  has  forwarded  an  auto- 
graphed copy  of  his  "Byzantine  Numismatic 
Bibliography"  for  our  auction. 

- - FIRST  MAIL  BID  AUCTION  - - 
The  first  group  of  publications,  ori- 
ginal articles  and  other  numismatic  data 
is  now  ready  for  sale.  Bids  should  be 
forwarded  to  Box  10039 , Santa  Ana,  Califor- 
nia. All  sales  will  be  published  and  all 
funds  placed  into  our  treasury. 

Items  for  Auction; 

#100— 

Byzantine  Numismatic  Bibliography.  Hard 
cover.  Joel  Malter,  autographed. 

#101  — 

Byzantine  Coin  Values  - Paul  Rynearson. 

Soft  cover,  autographed. 

#102— 

Theodore  Roosevelt  and  Numismatics.  Auto- 
graphed. George  FuLd.  Reprint  from  the 
Numismatist.  (1958). 

# 103- 

Original  autographed  manuscript  autographed 
by  Carl  Allenbaugh.  Also  includes  first 
rough  dr-aft  and  completed  printed  "THE 
GAMES  OF  HERA". 

#104— 

Complete  folder  includes  two  tentative 
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starts,  a reworked  draft,  a supposed  fi- 
nal draft,  the  carbon  copy  of  article  as 
submitted  to  Krause  Publications  and  as 
ultimately  published  by  Krause  Publica- 
tions. A complete  insight  into  a writer's 
techniques  . . "The  Golden  Shells  of  Le 
Chameau"  by  Carl  Allenbaugh. 

#105 — 

A Guide  to  Civil  War  Tokens.  Soft  Cover. 

Autographed  by  George  Fuld. 

#106— 

Sales  Catalog  from  the  Dec.  5>  19^9  J. 
Pierpont  Morgan  Collection.  Soft  cover, 
donated  by  Henry  Grunthal . 

#107— 

Sales  Catalog  from  Oct.  9,  19^ » of 
Coins  and  Medals,  sold  for  resettle- 
ment and  rehabilitation  of  Victims  of 
Nazi  Action.  Soft  cover.  Donated  by 
Henry  Grunthal. 

#108— 

"The  Medals  of  Karl  Goetz"  by  Gunter 
Kienast  with  accompanying  letter  in- 
dicating soft  cover  book  is  one  of 
only  6 in  existence. 

#109— 

Gold  Bound  autographed  copy  of  "Coin 
Columns",  by  Lee  Martin.  One  of 
only  6 with  gold  binding  made . 

#110— 

100  original  coin  photos  of  varying 
sizes  and  subjects  ranging  from  rar- 
ities to  minor  errors.  All  may  be 
used  in  publications  although  some 
are  duplicates  already  published. 

***** 

The  above  list  is  only  a portion 
of  available  material  and  additional 
lists  will  be  offered  as  newsletters 
are  completed.  Publications  are  en- 
couraged to  reprint  the  listing  to 
extend  the  bidding  audience.  Deadline 
for  bids  is  March  15»  1969. 


NEW  MEMBERS 

Although  official  recognition  of 
the  following  cannot  be  completed  un- 
til the  board  meets,  the  following  are 
sponsored  applicants  and  appear  certain 
to  be  welcomed  into  the  Numismatic 
Literary  Guild.  Their  patience  is  re- 
quested until  the  membership  action  is 
taken . 

Ted  N.  Weissbuch.  Sponsored  by  Lee  Hewitt. 
Mary  Comstock.  Sponsored  by  Paul  Rynear- 
son. 

John  McKay-Cl ements . Sponsored  by  Cale 
B.  Jarvis. 


All  are  actively  involved  in  the  li- 
terary field  of  numismatics  and  have  ex- 
cellent qualifications.  It  is  hoped  their 
membership  cards  can  be  forwarded  in  the 
near  future . 

FINANCIAL  REPORT 

As  prepared  by  acting  Treasurer,  Gordon 


Greene 

RECEIPTS 

Membership  Donations. $245.00 

EXPENSES 

Membership  awards  and  cards $114,98 

Newsletter  Printing 38.81 

Pr  inted  Checks 2,81 

$153.97 

ASSETS 

Cash  Balance $ 91.03 


19  Signed  10  Postal  Money  Orders  to  be 
auctioned . 

7 unautographed  Postal  Money  orders. 

Thirty-three  members  have  not  for- 
warded the  $10  one-time  tax  assessment. 

(And,  of  course,  have  not  received  their 
card  holder) . 

The  $1',  Q00  donation  by  the  Franklin 
Mint  has  not  been  acted  upon  as  yet  but 
is  one  of  the  important  items  on  the  agen- 
da of  the  acting  board. 

NOTE 

If  you  have  paid  your  $10  and  have 
NOT  received  your  card  holder,  please  con- 
tact this  office. 

MEET  YOUR  GUILD  MEMBERS 
(Alphabetical  Order) 

Cale  B,  Jarvis 

Associate  of  Krause  Publications.  Cale 
is  the  publisher  of  Coin-Stamp  & Antique 
News.  This  Canadian-based  newspaper  is 
noted  for  its  creative  format  embodying  the 
best  in  news  reporting  with  line  half-tone 
reproduction  of  quality. 

Guild  members  who  know  Cale  are  impressed 
with  his  pleasant  gentlemanly  manner.  His 
presence  at  the  A.N.A.  conventions  is  al- 
ways greeted  with  smiles  for  his  acquain- 
tances are  legion  and  his  friends  without 
end.  Among  the  organizations  he  belongs  to 
are  the  A.N.A. , C.N.A.,  and  he  is  a Fellow 
in  the  Royal  Society.  Specializing  in  Cana- 
dian Numismatics  but  extremely  alert  to  U.S. 
events,  he  brings  a wealth  of  distinction, 
knowledge  and  general  ability  to  the  Numis- 
matic Literary  Guild., 
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Arnold  D,  Jeff coat 
(Coin  World) 

Arnold  is  a writer  whose  interests 
extend  beyond  numismatics.  His  chapter  in 
"Guide  to  Coins"  published  by  Fawcet  in  I965 
is  but  one  of  his  efforts  familiar  to  coin 
collectors.  Specializing  in  World  Commem- 
oratives  and  having  a topical  interest  in 
medals  and  coins  featuring  Indians,  Arnold 
gives  a clue  to  his  other  endeavors.  He  is 
involved  with  "Gun  Week" , the  sister  pub- 
lication to  Coin  World.  He  is  also  vitally 
interested  in  country  and  western  folk 
songs.  One  of  his  loves  is  the  field  of 
psychic  phenomena  and  related  subjects. 
Hypnosis  has  also  attracted  the  interest  of 
this  researcher.  Fellow  N.L.G.  members  who 
relish  contact  with  challenging  areas  of 
the  mind,  know  the  fascination  of  the  in- 
terests Arnold  has  adopted. 

D,  Wayne  Johnson 

Perhaps  no  member  of  the  Guild  can  offer 
as  many  diversified  credits  as  can  Dick. 

In  addition  to  Coin  World,  COINage,  Coin 
Wholesaler,  Pace,  Numismatic  Scrapbook,  and 
The  Numismatist,  his  writings  have  been  seen 
in  such  outstanding  non-numismatic  publica- 
tions as  the  Saturday  Evening  Post  and  Play- 
boy. His  current  position  as  Director  of  Re- 
search and  Sales  Promotion  for  the  Medallic 
Art  Company  has  involved  him  in  numerous 
projects  which  will  please  those  who  treasure 
important  numismatic  data.  In  varying  stages 
of  completion  are  a Numismatic  Dictionary, 

The  Medallic  Work  (plus  a biography)  of  Vic- 
tor Brenner  and  a Who's  Who  in  Numismatics. 

He  is  completing  a catalog  of  all  the  me- 
daLs  struck  by  the  Medallic  Art  Company  from 
1903  to  the  present.  Dick  is  probably  best 
known  to  the  average  collector  for  his  as- 
sociation with  Coin  World.  He  and  Shirley 
Johnson  wrote  and  edited  the  first  few  is- 
sues with  the  help  of  only  one  secretary. 

No  short  biography  can  detail  Dick's 
many  talents  but  they  total  up  to  a very 
definite  plus  for  the  Guild  in  its  contacts 
with  this  true  numismatist. 

Guntej-  Kienast 
(Free  Lance) 

One  of  the  numismatic  classics  has  been 
produced  by  Gunter.  His  extensive  research, 
resulting  in  the  book:  "The  Medals  of  Karl 
Goetz"  indicates  how  a perfectionist  cre- 
ates. In  addition  to  this  fine  book,  he  has 
written  for  Coin  World,  World  Coins,  The 
Numismatist,  and  the  Token  and  Medal  Jour- 


has  broadened  the  knowledge  in  this  area 
for  all  numismatists.  He  is  delving  into 
the  fields  of  emergency  money  of  East  and 
West  Prussia  and  involved  in  compiling 

data  about  Guido  Goetz,  the  son  of  Karl  * 
a famed  sculptor  in  his  own  right. 

The  Guild  has  received  a copy  of  his 
book  for  its  library  and  will  soon  offer 
a rare  soft  cover  in  its  revenue-rais- 
ing sale.  These  are  but  some  indications 
of  the  cooperation  of  Gunter  Kienast  with 
our  organization. 


FROM  MAURICE  GOULD 

Virginia  Culver  and  Maurice  Gould  are 
working  on  a booklet  which  will  combine 
humorous  letters  and  stories  relating  to 
our  hobby.  There  is  much  to  be  gained 
in  knowledge  as  well  as  humor  from  the 
correspondence  of  so  many  over  the  years. 

A few  more  letters  follow  - - 
Kind  Friend: 

I have  a half  dollar  with  Booker  T. 
Washington's  picture  on  front,  1946,  and 
cabin  on  back.  Under  the  cabin  it  says, 
"From  slave  cabin  to  hall  of  fame,  Frank- 
lin County,  Virginia."  This  is  an  odd 
coin  --  Booker  birthplace  memorial  is  on 
back  also.  Please  tell  me  if  you  want  it 
and  what  you  will  give  for  it.  I have 
been  offered  $100,  but  was  told  it  was 
worth  more  to  a coin  collector.  Please 
don't  send  your  catalog. 

* * 

Please  send  me  your  free  lists  of 
coins  and  notes.  Also  send  free  sample 
Indian  Head  penny. 

** 

I have  a brand  new  1965  Canadian  penny 
that  has  either  a thumb  or  fingerprint 
on  the  face  of  the  coin.  It  is  very 
clear  and  readable  and  it  as  made  at 
the  mint  where  the  penny  was  made.  Would 
you  please  tell  me  if  it  is  worth  any- 
thing? 

** 

This  postcard  would  be  of  interest  to 
coin  collectors  interested  in  grading: 

Dear  Sir: 

Could  you  please  give  me  the  price 
you  would  pay  for  a 200  piece,  1877 
proof?  The  head  side  is  fine  --  the  tail 
side  is  completely  worn.  Thank  you. 

** 

Can  you  give  me  the  address  of  the  deal*  # 
ers  in  old  and  rare  coins?  You  see,  I 
have  seven  coins  which  don't  have  a date 
on  them  and  no  one  that  I have  talked  to 
or  shown  the  coins  to  has  evei  seen  any 


like  those,  I have  been  offered  $1500  for 
them  and  don't  know  if  I should  sell! 


NEW  BOOK  BY  MAUHTCE  GOULD 

Fleet  Press  of  New  York  City,  pub- 
lishers, have  announced  that  they  will  re- 
lease a book  by  Guild  Membei',  Maurice 
Gould  in  March  of  1969.  The  title  tenta- 
tively will  be  "Gould's  Gold  and  Silver 
Guide" . This  book  was  originally  com- 
pleted in  1965  and  Maurice  recently  did 
considerable  revising  for  the  new  publi- 
cation. The  information  will  be  of  inter- 
est to  the  general  public,  as  well  as  the 
collector,  and  is  partly  keyed  to  the 
many  readers  of  his  syndicated  columns 
throughout  North  America.  Personal  ex- 
periences and  his  numismatic  wanderings 
are  included,  making  for  easy,  informa- 
tive reading.  Further  details  will  be 
forthcoming  soon. 


A NEW  HOME  FOR  PETER 
Charles  R.  Hoskins 
Director,  Money  Museum 
National  Bank  of  Detroit 
Detroit,  Michigan  48232 

Approximately  four  hundred  statesmen, 
architects,  numismatists  and  laymen  gath- 
ered under  a warm,  sunny  Philadelphia  sky 
on  Wednesday  afternoon,  September  18  to 
jointly  honor  the  Bureau  of  the  Mint  at 
the  cornerstone  laying  ceremonies  for  the 
nearly  complete  fourth  U.  S.  Mint  in 
Philadelphia . 

The  event  was  significant  for  several 
reasons.  Those  of  us  fortunate  enough  to 
be  present  realized,  perhaps  for  the  first 
time,  that  the  coin  shortage  of  the  mid- 
1960 's  could  not  occur  again  for  many 
years.  We  saw,  too,  that  the  new  mint  is 
a structure  in  which  all  Americans  can 
take  pride.  Spreading  over  two  city 
blocks  and  three  stories  tall,  the  build- 
ing's modern  lines  and  striking  facade 
blend  harmoniously  with  Independence  Hall, 
two  blocks  to  the  south,  and  with  other 
historic  buildings  in  the  area. 

Visitors  will  be  impressed  by  the  spacious 
lobby  which  greets  them  as  they  enter  the 
building.  On  the  day  of  the  cornerstone 
ceremony  the  lobby  was  largely  vacant,  except 
for  scattered  leather-topped  bench  seats 
and  a cluster  of  flags  which  provided  the 
necessary  color  accent  In  the  hall . But 
when  the  mint  becomes  operational , addi- 
tional attractive  furnishings  will  have 
been  added. 


On  the  lobby's  back  wall  an  escala- 
tor climbs  to  the  right,  carrying  visi- 
tors to  the  mezzanine  and  on  to  the 
visitors'  gallery  on  the  top  floor. 

From  the  gallery,  each  day  thousands  of 
tourists  will  peer  through  protective 
windows  down  to  the  550-foot  long  coin- 
ing floor  while  ceiling-mounted  speak- 
ers describe  in  detail  the  production 
of  coins  from  the  melting-refining  op- 
erations to  the  final  impressing  of  the 
finished  coins  prior  to  shipping  to  the 
Federal  Reserve  Banks  for  distribution. 
Even  the  production  of  medals  and  proof 
coins  will  be  observed  along  the  1500- 
foot  gallery  tour. 

Visitors  will  then  return  by  escala- 
tor to  the  mezzanine,  where  they  will  be 
able  to  tour  the  mint  museum,  featuring 
displays  on  the  history  of  the  Mint  and 
other  aspects  of  monetary  history.  Ceil- 
ing-mounted projection  units  on  the  mez- 
zanine will  present  visually  the  story 
of  coin-making,  using  close-up  views  of 
the  coining  operations  which  cannot  be 
seen  in  detail  from  the  visitors'  gal- 
lery. 

Returning  to  the  main  lobby  by  es- 
calator, visitors  will  have  the  oppor- 
tunity to  brouse  through  the  sales  area, 
selecting  mint-struck  medals  and  other 
material  to  buy  as  gifts  for  friends 
or  to  add  to  their  collections. 

Many  of  us  had  earlier  toured  the 
older,  third  U.  S.  Mint  in  Philadel- 
phia, and  while  wandering  through  the 
relic  hall  stopped  to  reflect  upon 
Peter,  the  eagle  which  lived  in  the 
first  U.  S.  Mint  until  he  met  an  un- 
fortunate end  in  the  machinery  of  that 
old  building.  Preserved  for  more  than 
a century  and  a half,  Peter  looks  down 
on  the  gallery  from  his  perch  in  a 
dusty  glass  case  in  a high  corner  of 
the  hall.  Perhaps  now,  as  the  old  mint 
gives  way  to  the  new,  Peter,  too,  will 
have  a new  home,  well  lighted,  promin- 
ent, and  most  worthy  of  his  presence. 
There  have  been  four  mints  now,  Peter, 
and  you  alone  will  have  seen  them  all! 


The  following  article  was  printed 
in  1892  in  The  Ladies'  Home  Journal. 

We  think  it  has  current  interest  to 
those  of  us  who  have  written  books  and 
wondered  what  next ! 

Note  how  the  market  has  changed 
in  the  77  years  since  this  article  was 
published  . . . 


PLACING  A BOOK  ON  THE  MARKET 

A FEW  HINTS  TO  AUTHORS  WHO  CHOOSE  TO  BE 
THEIR  OWN  PUBLISHERS 

By  A.  S.  Fergus 

HOULD  you  decide  to  be  the 
publisher  and  owner  of  a 
book  written  by  yourself, 
which  for  some  reason  or 
other  you  desire  to  issue 
yourself,  and  you  wish  that 
it  shall  not  be  handled  for 
you  by  any  publishing  house, 
there  are  certain  methods  you 
must  pursue  in  order  to  place 
your  book  on  the  market. 
You  can  do  it  in  two  ways:  Either  by  secur- 
ing some  wholesale  jobbing  house  to  take  the 
entire  edition  for  you,  and  to  distribute  the 
book  to  the  trade ; or,  distribute  them  through- 
out the  trade  yourself. 


IN  the  first  place,  if  you  are  distant  from  the 
large  publishing  centers,  like  New  York, 
Philadelphia,  Boston  or  Chicago,  it  will  be 
necessary  for  you  to  write  to  the  principal 
jobbing  houses — not  the  publishing  houses— 
there.  Of  course,  it  would  be  better  to  make 
a personal  visit,  if  possible.  If  not,  write 
briefly,  yet  fully,  enough  concerning  your 
book  to  enable  them  to  judge  of  the  nature  of 
the  work.  Send  them  a copy;  also,  any 
newspaper  reviews,  if  you  can,  with  your 
letter,  but  not  local  notices  if  you  can  possibly 
avoid  it.  Those  from  a distance  would  be 
better,  as  they  are  apt  to  be  more  impartial. 
Select  a jobbing  house  in  New  York,  since  it 
is  the  largest  literary  output  of  the  United 
States.  The  principal  jobbing  houses  are  the 
Baker  Taylor  Company  and  The  American 
News  Company.  In  Boston  there  is  Estes  & 
Lauriat;  in  Philadelphia,  J.  B.  Lippincott 
Company  and  in  Chicago,  A.  C.  McClurg  & 
Company.  There  are  also  minor  houses  with 
whom  an  arrangement  might  be  made.  But 
the  larger  the  house  the  better.  All  goods 
must  be  delivered  free  of  expense. 


SUPPOSING  a house  accepts  your  work, 
it  will  generally  be  on  a basis  like  the 
following:  They  will  accept  from  you  five 
hundred  or  a thousand  copies,  as  the  case  may 
be.  Their  imprint,  that  is,  their  full  name 
• and  address,  as  your  agent,  or  as  publishers, 
must  appear  on  the  cover,  if  a paper  book  ; or, 
if  cloth,  stamped  on  the  bottom  of  the  cover 
on  the  back  and  on  the  title  pUge.  This  is  of 
advantage  to  you,  ns  it  informs  the  trade 
where  the  book  can  be  had.  These  copies  will 
not  be  bought  outright  by  them,  but  you  will 
send  them  to  the  house  “ on  sale,”  which  means 
they  will  not  pay  you  until  the  books  are 
actually  sold,  and  they  can  return  to  you  all 
copies  unsold.  If  your  book,  say,  is  published 


at  fifty  cents  retail,  you  will  probably  have  to 
sell  them  at  twenty  or  twenty-five  cents  to  the 
house  acting  as  your  agent.  This  is  the  price 
they  will  pay  you  for  each  copy  sold.  You 
must  give  them  from  fifty  to  one  hundred 
copies  free  of  cost  for  editorial  purposes. 
These  they  will  address  and  send  to  the  best 
papers  in  the  United  States.  It  is  better  for 
them  to  do  this  for  you  than  to  do  it  your- 
self. Their  name  being  well  known  to  the 
editors,  your  book  will  be  apt  to  receive  better 
attention  than  coming  from  an  unknown 
party,  and  they  will  select  better  papers. 


THEY,  in  turn,  will  try  to  sell  to  the  trade 
outright  all  the  copies  they  can.  But  it 
may  happen  that  the  trade  do  not  buy  the 
book  for  various  reasons.  In  that  case  they 
may  send  out  copies  to  the  trade  on  sale,  until 
the  book  gets  known,  and  a demand  is  created. 
-They  will  also  send  copies  to  the  out-of-town 
trade  on  sale,  for  which  no  charge  will  be 
made  to  you,  as  they  are  generally  inclosed  in 
other  goods.  But  in  case  the  books  are  not 
sold,  and  are  returned,  the  chances  are,  and  it 
is  generally  the  case,  such  expressage  and 
postage  is  charged  to  you.  You  must  supply 
them,  or  order  them  to  print  for  you,  snow 
bills  and  circulars  descriptive  of  the  work, 
which  they  will  send  out  to  the  trade.  These 
are  at  your  expense,  of  course.  They  will 
generally  send  you  an  accounting  every  three 
or  six  months,  as  may  be  agreed  upon,  when 
they  will  count  up  the  stock,  see  how  many 
copies  have  been  sold,  and  pay  you  twenty  or 
twenty-five  cents  per  copy,  as  per  your  under- 
standing with  them.  They  will  rarely  pay 
you  up  to  the  full  number  apparently  sold, 
always  leaving  a margin  for  copies  to  be  re- 
turned, unless  it  is  a final  settlement.  In  that 
case,  all  unsold  goods  will  be  returned  to  you, 
sold  copies  paid  for  and  the  account  closed. 
They  will  not  do  any  newspaper  advertising 
unless  you  pay  for  it,  nor  will  they  send  out 
the  circulars  except  in  the  packages  of  goods 
made  up  to  be  shipped  to  various  houses.  It 
is  a good  idea  for  you  to  instruct  them  to 
print  small  circulars,  with  dealers’  imprints 
upon  them.  This  will  not  cost  you  much,  and 
will  add  very  much  to  your  chances  of  mak- 
ing the  book  known,  for  these  dealers  in  turn 
'distribute  the  circulars  to  their  customeis. 

The  jobber  cannot  be  relied  upon  to  do  much 
more  than  is  here  given.  It  is  foolish  for  you 
to  expect  it;  for  lie  has  thousands  of  other 
books  to  sell  and  to  push  the  sale  of.  Much 
must  depend  upon  you  to  advertise  and  make 
the  book  known. 

I WOULD  not  advise  your  attempting  to 
distribute  the  books  yourself  to  the  trade. 
It  has  been  done  in  some  cases,  but  it  costs  a 
good  deal  of  money,  labor  and  time.  Of 
course,  you  can  work  up  the  trade  in  your 
own  locality,  and  get  your  out-of-town  friends 
to  do  the  same  foryou  in  their  localities.  If  you 
are  bent  upon  doing  this,  or  you  cannot  find 
any  wholesale  house  willing  to  do  so,  and 


must  rely  on  your  own  resources,  then  the 
following  is  the  best  course:  Get  your  local 
bookseller  to  assist  you,  if  you  can,  by  giving 
you  a list  of  the  principal  wholesale  and  re- 
tail houses  in  the  country.  If  he  does  not  do 
so,  then  procure  a copy  of  “Cooper's  Direc- 
tory,” which  gives  a list  of  all  booksellers. 
Take  the  largest  cities,  and  select  one  or  two 
in  each  locality.  Write  to  them  as  in  the  pre- 
vious case,  asking  how  many  vou  can  send 
them  on  sale,  if  they  do  not  offer  to  buy  out- 
right, which  is  not  at  all  likely.  If  you  re- 
ceive permission  to  send  them,  have  the  num- 
ber done  up  carefully.  If  only  a few  copies, 
ou  can  send  them  by  book  post,  or  still 
etter,  if  under  four  pounds,  you  can  send 
them  by  the  American  Express  Company,  by 
special  book  rate,  which  is  the  same  as  by 
mail.  You  have  the  advantage  of  a receipt 
from  the  company.  In  all  cases  you  must  de- 
liver the  goods  free  of  expense.  Be  very  care- 
ful to  send  a bill  by  mail  at  the  time  you  ship 
the  goods.  You  should  have  a billhead 
printed  with  your  full  name  and  address 
thereon.  Mark  your  bill  on  sale;  don’t 
fail  to  do  this.  Enclose  in  your  pack- 
age such  circulars  and  show-bills  as  you  have. 
Send  a few  copies  of  your  book  gratis,  for  edi- 
torial purposes;  let  them  send  to  such  papers 
as  they  desire ; they  may  have  a preference. 

MOST  authors,  when  publishing  for  them- 
selves, are  very  careless  in  getting  up 
the  proper  circulars,  etc.  The  book  being 
published  they  feel  that  it  is  all  that  is  needed. 
It  is  a mistake.  A good  show-bill  is  impor- 
tant. It  should  be  in  plain  black  letters,  in 
black  or  dark  blue,  simply  the  title  of  (lie 
book,  the  author’s  name  and  price  and  “ For 
Sale  by  All  Booksellers,”  or  “For  Sale  Here.” 
The  latter  is  the  best.  It  should  not  be  larger 
than  one  foot  square,  and  should  be  printed 
upon  white  paper.  The  circulars  should  be 
large  enough  to  go  into  a large  commercial 
envelope,  known  as  size  No.  6.  The  dealer 
can  then,  if  he  chooses,  enclose  them  in  his 
letters,  or  insert  them  in  the  book  he  sells. 
This  is  a very  good  advertisement  for  you.  It 
should  be  plainly  printed,  on  thin  paper,  and 
on  one  side  only.  Give  full  title  and  author’s 
name  and  price,  and  such  book  notices  as  you 
may  have.  This  is  well  worth  the  expense. 

You  can  request  the  houses  to  whom  you 
send  to  place  them  conspicuously  on  their 
counters,  and  to  interest  themselves  in  its 
sale.  You  should  do  a certain  amount  of 
newspaper  advertising  in  each  locality,  but 
you  must  be  very  careful  in  this;  for  you  can 
spend  a great  deal  of  money  with  very  little 
return  for  it.  Do  not  weary  the  dealer  by  con- 
stant inquiries  and  asking  for  settlement. 
You  are  entitled  to  it  at  least  once  a month, 
though  some  refuse  to  make  any  accounting 
under  three  months.  When  final  settlement  is 
made  they  will  pay  you  for  all  sold,  and  will 
return,  at  your  expense,  all  unsold  copies. 
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